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Influence 50% L
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nIMLARIEaNYULNIUTUAY (Filtered Profile)
nsasvouanvuzngAnssuinuedlaUsu tielrdennasmsemunzauiu

FURUUTRINEANTINNQNAIAMIT 1yU ALAIANIIRINUNUIMVIUNT YR 1unl

W9

sunuuUsua

Dominance 70% I——
Influence 60% L
Steadiness 25% [

Conscientious 38%

nsansanwazlngsasd (Summary Profile)
Tuauduase auesazuanseenluanvuz NdonnaeIudNYME N ANTILIIN
198895 INVPU NSINTADNITINEDINT VAUl Y T9azaSulsanuymue

anﬂiiuiﬂﬂﬂ’w\ﬁ'mﬁ@umﬂLLﬁﬂQE)E]ﬂ

suluulag sy

Dominance 69% I——
Influence 56%
Steadiness 36%

Conscientious 39%

iNSighG {FSESSMENG CENCEr




NIMNUEAIAINIY (Shift Pattern)
NTINULAAIAIANULANANITEMI NANYULTIIUYIA (U ANWAULNUTUAD V999ULDY
anduuan iunisuvenauedlaUiuanvaengAnssutug fiuunTuaindnay

555UTR @um “-” AazidunsusuananvauengAnIsuiug a991NaNwaLsIINYIA

NALEAIAINY

Dominance 1% |
Influence 10%

Steadiness -20% I
Conscientious -2% |

DI § C

Uwﬁtﬂsﬁzﬁﬁnwmzwqﬁnﬁu (Personality Analysis)
dnwazilauda (Prominent Traits)

dudnuurnginssuilussaumnfvemuies waznufidivnssfudnusiignaaniidvuansoonm
mewﬁﬂﬁmimuﬁamuwauﬁ’uamwmsﬁﬂmuﬂﬁ]qﬁ’u udnuaramuiidanadiularousdna

nnsnandlriudannudululavesdneusNautasna Ui

'
£y

e Jula WwadulunuLeg

® SNWIANTUDINULDY

o Siudlug luegils

anwauzlinas (Transient Traits)
Wusnwanginssuienaluladusssumdvesmuies uwauiuasnazusulnmngaunuunummud
wazgan1nnsviauludagdu dnevardinaiaunsafeusdadlumuaninwinaeuiienaagdeuly
nnsmianslniiudsnnudululavesdnuazluansdme Uil
® 10313990199 TuLef
¥ o y‘ﬂ. VY
o wfuydulang

o Jae wWuiues

oA -

HinmE.

NN

iNSighG {FSESSMENG CENCEr




anwauzile (Potential Traits)
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n1sanaula (Decision Making)
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ASNAIUITNGIY (Developing People and Team)
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Yauuzidlun1sanAunela 3an15AUAIULATEN (Guidelines for Stress Handling)
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ABn1sdunagUuuuvesgnan (Customer’s Style Identification)

wannsalaguuuuvegnen lanedsnisieriuiuisivhlmswulagleanisune/mslvusnisvesinee

v

Tuautigrelnsisingnaidsuwuuiunnansiu sauludalafsaduanudfguasauninniwesgnan

Tuusazguiuy

v
anA1guuuu D
ananguuuu D Suwilunidueuifinnueiuluiues naiws wansnuAaLiu
JmineuazANReINNTYBIReY uazlindndulalaeenssiais Tunaudy
d‘l o v A o Y g = ¥ A = = Yo A o
Sasddgvsedureuiny lanunaiNazdss duwiluunveuaiunuvsedenis

Farlufansiidninanseiduypivauluisauninaie

gnff\"lgﬂl,wu I
Qﬂf;WgULLU‘U | fuwlunfiiunuuedaniuws veuuanteon Wame nsziesesy
ﬁﬂmaaiwmswwzﬁ’uﬂfﬂmaLﬂuiaﬂﬁaLﬂﬂﬁgLﬂmmﬂ waglnassduiusnmilnadaiu
1nTy ﬂjaumsmmﬁﬂmw’%aawmé’wmeszﬁau Faovludaruisvesiuuszii

N3N wanwevaumnluussenaduiing auteg ludumenisinnin

Qnﬁlﬂgmmu S
qﬂgwgmwu s fluwnluiifuaudsyiiussuen souvey LLﬁdwwaﬂm@Lﬁuﬂuimﬂ
Juiins uwnfthazszuansede wudstuorsdualumsindule Wuwswesnaln
LLﬂﬁ]iﬂﬂﬁﬁﬂﬁﬂaﬁugﬂg@qmmzauﬁauﬁaw’h%;ﬂﬂﬁﬂﬁ@mﬂmG] LavUeEASad

anAsuLUY S Jwwluanznanidesnisiisuwlas viseauanavassdyisnislvug

gné'lgﬂl,mu C
anAsULLY C Swnlusdueuiifeuedy asuniiasgy Suaueiidussuy
finrsanmadenegisseuasy finluassuanseinisnelaeglsoonnegidlauas
fawnasitlasuidudsiinaninineans shBalesweifiaads lureswaumsaunin
FmmmszuFeyenoiuaumileudunsqoiay Tuwluugdnluauielanmene
yhialnadamneannidulunierhiaivaustumnviduiuly dadulanuveya

WUTEaningInTsuNANIIANNRNSUMYIEANTEN

Y T
i

iN5i3hE RSSESSMEAC CENEEr



danANATNA / Y889 / 1919 (Observing Customer’s Verbal, Tonality and Body language)

gngﬁgmwu D
n1IYA
. ﬂE:’]‘WUﬂ nauLEnIAILTiY
. aqﬂﬂaz‘[aﬂﬁﬂuﬁuwﬁ LﬁaL%mmiuﬂizLﬁuﬁmw?{aﬂmﬂmu
. faun Lﬂ?iauL'%'aﬂwumLﬁiﬁ@ﬁ%@ﬂﬂﬂﬁ]
. geuvenluAuduvhaua iy
- uAunseg mmﬁamuéqﬁmuﬂszLﬂw?iuiﬁﬂgwawu
. lufivensual awnsowasseanasnnuwelowazluwelolelusiud
. mﬂ%ﬁmm@qﬁwma U 1901397 “@muﬂﬂuﬁqﬁ@mﬁwLauaﬁqﬁa?”
- ouesslufivssdfiuddnuendesm
. venluBafndeeenemsslunsaan Wﬂmaéwﬁﬂﬂuﬁuaa
. wudsEAvsam wavUsylovudiazlagu
. lwueuddyeuduiusnmannt
o dhudsaude youq Tayuuae
.y nsedu BEoed
¢+ Heeildnunm visenadu a’mﬂ“ﬂ@ﬁwma
N9
. saneInaseu lueanu
- aduiisnsl gnazdunssiag
. ﬁmﬂmazmam@Lmﬁum%’ﬁ wansaiula

v (% (%

e 9lUNAINIVINAUN FDIRUT @UAN

Y T
i

iN5i3hE RSSESSMEAC CENEEr



B ¥ ;
FNAINNITYA / ULAYY / 1119 (Observing Customer’s Verbal, Tonality and Body language)
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FNAINNITYA / ULAYY / 1119 (Observing Customer’s Verbal, Tonality and Body language)
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FNAINNITYA / ULAYY / 1119 (Observing Customer’s Verbal, Tonality and Body language)
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U%’UL{fﬁugné’luﬁiazgﬂuvU (Styles Adaptability)

AugnAguLuY D

anA3ULUL D nean1siaegussinudfny uwasdafinuazlasulufian Suise laseusazlumesannu

anansuuuy D Tureuaud waun duadiludile enfuaunuinune Tuwnges lunsawszbu ¥18ae1s

A A ! Y
BosunniSenees ey Tusiuny

m'sﬂﬁﬁ'ﬁmagnmgmmu D Tu 5 Junauva9InNszUIUNT5V1Y (5 steps of selling cycle)

YU 1: Making contact AnnagnAl / vi1AUIIN

yhnsAnneavsngesadunanis uazsnwinainuin

AsIUszIAY

wuUszAvEAm ﬂﬂiéﬂﬂu maﬂiwé’mLamLLazﬂsﬂ%ﬁﬁQﬂ%%ﬁ%’u
Sritmsvozalglunisaunn @nassanilaladesianuin)
wissumstiausvAnaw My

Qﬂg’lgﬂLLUU D ﬁﬂ'ﬁzLL'Jw‘%aﬁga%aaaﬁ’ﬂiummgmmmmsasuaa;;msJ agifuasihilalunis
DRIGPLERE

YauanIngId uanLuiaulalaensuunuselesu

Studying needs AUWIAINUABINITVBIZNAN

ALMIAIUABINSVDIgNAT Inan1sasmauiiutauls uaziazas
Tnvayaiasy
AauasnsaUsziau Wumeduna

%
Y

Aarmaugimidalenialvgnayndsiuimiegsianasiuming

wanseanivgnaniiuguglanieudineuiauvesgnatudues1as

v - = 4 v v v ' > U &
amedlvveya sneazdunvesdun nasulaanulvene agesnnsydu lalaanudaiau

Proposing solutions U1lduanieLdan

[y

ﬁw%agaﬁwLauaimaLﬂuﬂiuﬁuﬁgﬂﬁﬂﬁmmﬁmm (UseAn3nm nauselesy mswae
Usgndania...)

ﬁﬂmﬁLﬂiﬂzﬁLLﬁzﬁﬂ%aagﬂwLﬁaﬂiﬁqﬂgﬂmim

seiinswaueni3es AquaTe LBuee

yansedulalaemny asuussdulng

dntenansielalugnariiansan lneyugenaiieaseswngiuuveruddgylluenans

TL T
iy g |

iN5i3hE RSSESSMEAC CENEEr



AugnAguLuY D
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